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HIGH 

F I R S T STEP 500 CLUB member is Ellis C. Blessing of Columbus Sales Division. 
Since photographed with his STEP 500 plaque—while being congratulated by Presi­
dent Charles E. Spahr (right), STEP Co-Ordinator Louis J. Thieken, and Columbus 
Division Distribution Manager Oscar E. Smith (left)—Ellis has gone on to raise 
his credit card recommendation total to more than 1,000. 

STEPPERS 
It was just one year ago that Sohioans launched their 

Sales Through Employee Participation program, and it has 

been a year of impressive accomplishments. More than 27,000 

STEP credit card accounts have been opened, and already in 

the first nine months of 1959 they have topped $1,000,000 in 

sales. 

This shows what can be done when more than 6,200 

Sohioans pitch in to boost sales of their products. Pictured 

here are some of the leaders in this effort not previously pre­

sented in the Sohio News, plus names of the STEP honor 

roll members previously carried. 
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John Trauger 
Employee 
Relations 

Frank Rupp 
Canton Sales 

George Cosper 
Petrochemical 

George Bullock 
Akron Sales 

Charles Meyer 
St. Louis 

Transportation 

George Losh 
Cincinnati Sales 

William Decher 
Latonia Refinery 

Paul Manley 
Employee 
Relations 

Previously pictured in the Sohio News or the Sohioan were: James Dalton, No. 1 Refinery • W. S. Diffenderfer, No. 1 Refinery • Clarence Dunman, No. 2 Re­
finery • Ray Elo, Latonia Refinery • Ralph Grimm, Canton Sales • Sheldon Karr, Canton Sales • Carl Kollie, Home Office Accounting • Walter Miller, 

Lima Refinery • Lloyd Pickering, Lima Refinery • Robert Schaadt, Canton Sales • Odie Thomas, No. 2 Refinery. 
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Clay Bediant 
Cleveland Sales 

Vaughn Sanders 
Columbus Sales 

Robert Hughes 
Latonia Refinery 

Lawrence Miller 
Lima Sales 

Andrew Molnar 
No. 2 Refinery 

Amos Champ 
No. 1 Refinery 

Denzil 
Wechbacher 
Canton Sales 

Thomas Doty 
No. 1 Refinery 

Lester Straits 
Home Office 
Marketing 

Andy Sohayda 
Youngstown Sales 

Dale Elliott 
Canton Sales 

Daniel McEllin 
Cleveland Sales 

Albert McRobie 
Canton Sales 

Jack Hoyt 
Home Office 
Marketing 

Joseph Supensky 
Dayton Sales 

Harold Maxwell 
Columbus Sales 

W. K. Mortensen 
Youngstown Sales 

Philip Baker 
No. 2 Refinery 

Robert Wilder 
Canfield Oil Co. 

Frank Faddy 
Youngstown Sales 

Leonard Walczak 
Cleveland Sales 

Carl Heiser 
Dayton Sales 

Previously pictured in the Sohio News or the Sohioan were: Wallace Bergen, Home Office Manufacturing • PerLee Boli, Canton Sales • Rees Dilger, Manufactur­
ing Employee Relations • Peter Hagberg, Canton Sales • Frederick Heierding, Home Office Accounting • Ronald Jansen, St. Louis Transportation • Gerhardt 
Knudsen, Canton Sales • Jay Lodish, No. 1 Refinery • Wilbur Moran, No. 2 Refinery • Bernice Morgan, Lima Refinery • Henry Pattison, St. Louis Transpor­
tation • I. L. Peterson, Toledo Refinery • Jordan Phillips, No. 1 Refinery • Clifford Shields, Home Office Accounting • George Yaneff, Home Office Accounting. 


